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First of all, I want to thank you for trusting in 
me to help you through one of the biggest 
financial transactions of your life. I know that 
buying a home can seem like a rigorous, stress-
ful process, however it doesn’t have to be. I am 
here to walk you through this process from 
start to finish to give you the best experience 
possible. The best part is, using my services to 
find your new home won’t cost you a penny.

Within this package you will find helpful infor-
mation and resources to guide you through the 
milestones that you will encounter throughout 
the buying process. Let’s look
at the process in detail:

1. Getting Pre-Approved.

2. Searching for properties.

3. Making and negotiating the offer.

4. Meeting conditions and closing.

I’ve also included at the end of this package, the 
closing costs associated with purchasing a new 
home, a list of trusted resources that will be needed 
throughout the process (bankers, lawyers, etc..), as 
well as some sample questions to assist you in 
narrowing down your search. I hope this helps you 
tremendously.

Buying a Home



Getting Pre-approved

Getting pre-approved for a mortgage prior to looking for your 
new home will enable you to search for a home with confi-
dence and give you a better overall experience. Here are 
some of the advantages of pre-approval.

You’ll save time house hunting seeing only homes you 
can comfortably afford.

You’ll have a better idea of your monthly payment 
amounts, as well as how much you down payment will be.

When you make an offer to purchase, the seller may be 
more likely to give it serious consideration because you 
have solid financial backing in place.

Your pre-approval status may give you more negotiating 
power with a seller.

Some lenders may give you a rate lock so you don’t have 
to worry about rising interest rates while you look for a 
new home.

There’s no cost to you and you’re not obligated to accept 
the mortgage.



Searching For Properties
As previously mentioned, knowing your budget prior to starting your 
search will help you narrow down your options for the homes you want, 
in the preferred areas you want to live. Start by asking yourself some 
basic questions about your wants and needs as it relates to your home.

I’ve provided a list of questions at the back of this package that should help you think about what your 
needs and wants are. I hope they help. That being said, here are some pointers to remember while search-
ing for your new home

 Be realistic. It’s OK to be picky, but don’t be unrealistic with your expectations. There’s no such  
  thing as a perfect home. Use your list of priorities as a guide to evaluate each property. 

 Don’t ask too many people for opinions. It will drive you crazy. Select one or two people to turn 
to   if you  feel you need a second opinion, but be ready to make the final decision on your own.

 Decide your moving timeline. When is your lease up? Are you allowed to sublet? How tight is the  
 rental  market in your area? All of these factors will help you determine when you should move.

 Think long term. Are you looking for a starter house with plans to move up in a few years, or do  
  you hope to stay in this home for a longer period? This decision may dictate what type of 
home    you’ll buy as well as  the type of mortgage terms that will best suit you.



MAKING AND
NEGOTIATING THE 
OFFER
So you’ve found your dream home….NOW WHAT?

At this stage, you will want to make an offer. Now we can sit down 
and I will walk you through all the paperwork required to submit 
your offer to the seller.

Don’t worry, I will be available through the whole process and will 
provide you with talented, trusted professionals that will assist you in 
completing your conditions. (Mortgage specialists, real estate lawyers, 
home inspectors) See the contacts page at the end of the package.

Closing day is an exciting time for both buyers and sellers, however 
people are often surprised with the costs associated with this process. 
It is better to be well educated with the costs of closing beforehand so 
you can plan accordingly with your budget.

When it comes to negotiating the offer, I can help you decide on 
an appropriate offer by looking at recent sales in the area you’ve 
chosen and other factors that will affect the offer (age of home, 
current condition of the property, time on market, etc…). Keep in 
mind that making a reasonable offer will help foster a good rela-
tionship with the seller and create an all-around productive nego-
tiation.

I will explain what we can ask for in the home ( appliances, 
curtains, mirrors, furniture, etc…) and what realistic expectations 
are for closing and completion of conditions should be.

Once the offer is accepted, I will outline the timeline for fulfilling 
the required conditions of financing, insurance, home inspection, 
deposit and other items that may need to be addressed prior to 
closing.



MEETING CONDITIONS 
AND CLOSING

Your offer has been ACCEPTED and now you have to meet the condi-
tions outlined in the offer both you and seller have agreed to. Typical-
ly you have about a week to 10 days to get these conditions met, so 
lets go through each of the standard conditions in an Agreement of 
Purchase and Sale:

Deposit: Every offer requires a deposit. This assures a seller that 
you are in fact serious about the offer and the larger the deposit 
the more confidence and negotiating power your offer will have.

Financing: You will be asked to provide a letter from your bank 
that verifies that you are approved for a mortgage. I can assist 
you with this.

Insurance: You will be asked to provide a letter of insurability 
that verifies your home insurance has been approved.

Home Inspection: You will have to hire a home inspector to 
provide you with a thorough inspection of your new home. 
Again, I can help you with this.

Water test: This only applies to rural properties with a well.

Closing Day

All of the conditions of the offer have now been met 
and you are so close to being the OWNER of your new 
home. On closing day you and I will do a thorough walk 
through of the home to ensure the house is as you 
expect it and the seller has done everything they’ve 
been asked to do. Closing day is exciting time, however 
people are often surprised with the costs associated 
with the closing process. It is better for you to be 
aware of these costs so you can budget properly.



Prices Are Approx Based On Lawyer Fees And Area

CLOSING COSTS
Legal Fees (Approx. $650 - $750 + HST)

Disbursements ($175 + HST)

Land Transfer Taxes: 1% of purchase price or assessment value, whichever is

higher – PROVINCIAL

Registration Fees: $170 – PROVINCIAL

Certificate of Registered Ownership: $35 – PROVINCIAL

Property Tax Certificate: $20 – PROVINCIAL

Water & Sewer Certificate: $40 – MUNICIPAL

Title Insurance: $279 (instead of obtaining a location certificate of $900)

Lawyer

Payable to Province & City

You will owe a portion of the property taxes on your newly acquired property. The

owning amount is based on the amount of days you will be in possession of the

home within the calendar year. The rate is pro-rated starting on the day you take

possession

Property Taxes

You will also give your lawyer the remaining part of your down

payment at this time, less your deposi

Down Payment



MOVING 
CHECKLIST

Preparing to Move

Typically you will have anywhere 
from 30 to 90 days to get every-
thing ready for your home. It could 
be shorter or longer, depending on 
what you need and have agreed 
upon with the seller. The closing 
date is usually the same as your 
move-in date. It is a good idea to get 
things organized well in advance of 
the closing date to reduce the stress 
of the move.

Lawyers: I will send your lawyer the information about your purchase. You 
will need to provide the lawyer with some additional information: insur-
ance, down payment information, fee payments, adjustment payments and 
possibly other signed documents that they ask you for. You will meet with 
the lawyer about a week before the closing to finalize everything.

Down Payment and Closing Costs: Make the necessary arrangements to 
have the funds available when the lawyer asks for it. Liquidating some 
assets can require additional time.

Movers: Whether you are using professional movers, renting a truck or 
getting a bunch of friends together, plan and organize it early.

Insurance: The lawyers will need a copy of your home insurance before 
closing so that the financial institution will release the money to them. Call 
your insurance broker with the listing information. They may want to 
know the age of the house, condition of the roof, furnace, electrical 
system, as well as other general information.

Change of Address: It’s time to start giving out your new address to every-
one.

Utilities: It is important that you call the local utilities to get their services 
changed into your name. These include phone, internet, television, gas, 
electricity, water, and any rental agreements. Remember too, to cancel the 
services at your old address.



Home Inspection
- Jeff LeBlanc - Cottage to Castle (506) 381- 6422
- Brandon Kristensen - Pillar to Post (506) 850-7408
- Louis Gagnon - A Buyer’s Choice Home
   Inspections - (506) 878-0651

Real Estate Lawyers
- Stephane G Brun - (506) 872-1139
- Michel C Leger - (506) 532-0100
- André Caroll - (506) 863-1787

Mortgages
- Mylene McGraw - National Bank Mortgage Specialist
   (506) 871-6820
- Heather Simpson - RBC Mortgage Specialist - (506) 381-3796
- Sarah Albert - Premier Mortgage Specialist - (506) 850-7171

Insurance
- Serge Arsenault - Allstate Insurance - (506) 859-9414
- Suzanne Vautour - Assurance Vienneau - (506) 533-7000
              

Plumbers
- Dan Melanson - A OK Plumbing - (506) 878-8063
- Luc @ Modern Plumbing - (506) 878-1672
- Erman Plumbling & Heating - (506) 857-1000

Electricians
- Martin Allain - M.Allain Electric - (506) 381-7307
- Dave Noiles - Noiles Electric - (506) 850-0878
- Lumar Electric - (506) 389-2393

Roofing
- Daniel Cyr - Dan Cyr Roofing - (506) 381-1621
- Stephane Savoie - Bellevue Roofing - (506) 875-3320

Local Utilities
- NB Power - (800) 663-6272
- Canada Post / Change of Address - (888)-550-6333



MOVING 
QUESTIONS
Questions to Help You Get Started

What type of home are you looking for? (Single 
family, semi-detached, condo, etc.)
______________________________________

What style of home is best for you? (Bungalow, split 
level, two storey, duplex, etc.)
______________________________________

What about the age of the home?
______________________________________

How many bedrooms and bathrooms do you need?
______________________________________

What are you looking for in a kitchen, family room? 
Do you want a separate dining room? What is your 
preferred layout?
______________________________________

Features

The Essentials

What are your high priority features? (Appliances, 
ensuite, fireplace, etc.)
______________________________________

What other types of rooms do you need? (Main floor 
laundry room, home office, etc.)
______________________________________

Exterior
What size of yard are you looking for? Is the 
backyard important? Or is a side yard okay?
______________________________________

What about the front yard?
______________________________________

What other landscaping features are important? (A 
fenced yard, play areas, pool, garden, etc.)
__________________________________________

Is it important what direction the house faces?
__________________________________________

Goals
Who are you sharing this home with and what are 
their needs? (For example, pets might need a 
fenced yard or extended family needs a separate 
entrance.)
________________________________________

How much do you want to invest beyond the 
purchase price of the home in terms of financial or 
sweat equity, if you can’t find all the features that 
you want?
________________________________________

How long do you plan to live here? (This can 
impact the type of home, the location and how 
much you will spend.)

Features
What about storage space?
________________________________________

Basements, lockers?
________________________________________

Do you need a garage or extra parking spaces?
________________________________________

Is energy efficiency important? Newer windows or 
a high-efficiency furnace?
________________________________________

Location
How is your daily commute? How easy is it to get 
to the places you need to go?
________________________________________

How close do you need to be to transit, shopping, 
schools, hospitals?
________________________________________

Are there any important location factors? (Backing 
on to parks, road traffic, etc.)



QUESTIONS?
Thank you for your time!
Vicki-Lynn Maltais


